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EXECUTIVE 
SUMMARY.
What a rollercoaster ride 2021 turned out 
to	be.	Who	would	have	thought	we	could	
survive	another	tumultuous	year	on	the	
back of 2020!

We experienced four further lockdowns, a 
hurricane, an earthquake and witnessed the 
Melbourne	Demons	finally	winning	a	flag.	
However,	this	year	will	be	remembered	for	the	
runaway property market that saw a huge 6 
years of growth compressed into just 1 year.

After seeing an acceleration of buyer 
activity	on	the	Mornington	Peninsula	in	
2020,	2021	proved	to	be	the	best	year	on	
record in our region. Whether it be the 
family buyer seeking a better lifestyle for 
themselves	and	their	children,	retirees	
looking	to	retire	on	the	Peninsula,	or	
investors	seeing	the	value,	the	growth	rates	
within	the	Mornington	Peninsula	region	
were simply astonishing.

The real estate market has been extremely 
strong	Australia-wide,	driven	by	historic	
low interest rates which came tumbling 
down	in	2020	as	a	result	of	the	Covid	
pandemic. Notwithstanding the historic 
low	interest	rates,	we	have	also	seen	central	
banks worldwide fuelling the system 

“The Mornington Peninsula 
real estate market performed 
the strongest of any 
Melbourne sub-region  
over the past 12 months*.”
 *Source: Corelogic

2021 
AT A
GLANCE.
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By James Merchan 
Director | Licensed Estate Agent | BBUS

with stimulus packages, adhering to the 
GFC	playbook	to	inject	the	vast	sums	of	
capital	into	the	economy	to	avoid	a	major	
recession – and gee, hasn’t it worked 
beautifully.

With	all	of	us	unable	to	travel,	dine	out,	or	
simply	have	a	drink	at	a	bar	with	friends	–	
we turned our spending towards lifestyle 
assets. Fundamentally, this fuelled the 
popularity	of	the	Mornington	Peninsula,	 
as many buyers looked for a better lifestyle 
as working from home became the norm. 
Cheap money, low supply of homes for sale 
and incredibly high buyer demand set the 
stage for the greatest property boom in 
recorded history.

WHAT TO EXPECT IN 2022.
With	governments	worldwide	printing	
money	at	eye-watering	levels	to	stave	
off	recessions,	it	also	has	the	negative	
effect	of	rising	inflation.	In	the	US,	we	are	
already	seeing	an	annualised	figure	of	7%	
(at the time of writing) and this is cause for 
concern – this has not been seen since 1982. 
To	control	inflation,	governments	must	
increase interest rates. In 2022, there is no 

doubt interest rates will rise – it’s really  
a question of by how much and when.  
This	inflationary	pressure	is	being	witnessed	
worldwide and also here in Australia.

Anticipating the rising cost of money, all 
major	banks	in	Australia	have	raised	their	
2-year	fixed	rate	from	circa	1.8%	to	2.6%,	
which will reduce the borrowing capacity 
for homeowners. This should now place 
some downward pressure on house prices 
following	the	significant	rise.

In the later stages of 2021, there was a 
noticeable	dip	in	buyer	activity	numbers,	
and the supply of homes for sale increasing.  
Whilst	the	pendulum	over	the	last	18	
months	has	been	in	favour	of	the	vendor,	 
it is now certainly shifting to the buyer.

Irrespective	of	the	changes	with	buyer	
activity,	we	have	now	moved	back	to	a	
normalised market. The outlook remains 
one	to	watch,	in	particular	inflation,	as	
this will ultimately determine the central 
banks’ monetary policy on lifting rates and 
reducing	quantitive	easing.	Time	will	tell,	
but	what	a	run	for	our	market	over	the	last	
18 months. 
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PERFORMANCE OVER THE LAST 5 YEARS

MOUNT 
ELIZA

2017 2018 2019 2020 2021

MEDIUM HOUSE PRICE $1,137,500 $1,076,100 $1,190,700 $1,406,500 $1,754,000

YEARLY INCREASE +13.9% -5.4% +10.6% +18.1% +24.7%

WHERE BUYERS  
ARE COMING FROM
Family buyers and retirees are 
leading the way as the main  
primary target markets.

MARKET 
GROWTH 

NUMBER 
OF SALES

MEDIUM 
HOUSE PRICE 

5% 
Eastern 
suburbs

35% 
Local

60% 
Bayside, 
inner city 
corridor

+24.7%

374

$1,754,000

HIGHLIGHTS
• The Mount Eliza market continued its strong

growth from 2020 as the demand from the
bayside and city-based buyers continued as
they	sought	a	greater	lifestyle	for	themselves
and their families.

• Following	a	+18.1%	increase	in	2020,	Mount
Eliza continued to perform exceptionally
well,	up	+24.7%	in	2021	to	have	a	median
home	price	of	$1,754,000.

• An	astonishing	+47.0%	return	since	Covid	hit	
in	2020	and	reflecting	the	significant	demand
for the area, as buyers from out of the area 
have	fuelled	the	Mount	Eliza	market.

ANNUAL GROWTH
$1,800,000

$1,400,000

$1,200,000

$1,000,000
2021202020192018

-5.4%
+10.6%

+18.1%

+24.7%
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HIGHLIGHTS
• The Frankston South market certainly exploded 

in 2021, with many wondering if it could surpass 
the $1,000,000 median home price.

• Not only did Frankston South surpass the 
$1,000,000	median	home	price	(achieved	
in June 2021), it continued to strengthen to 
finish	the	year	with	a	median	home	price	of	
$1,211,600,	up	an	astonishing	38.4%.

• With the neighbouring suburb Mount Eliza being 
a stronger performer in 2020, there were many 
buyers	that	flowed	back	into	Frankston	South	
in 2021 seeking a more affordable option with 
Frankston South boasting a similar landscape, 
tranquility and quality of homes like Mount Eliza.

WHERE BUYERS  
ARE COMING FROM
Families are the main buyer group, 
however,	retirees	and	investors	are 
also a strong buyer group.

ANNUAL GROWTH

PERFORMANCE OVER THE LAST 5 YEARS

FRANKSTON 
SOUTH

$1,400,000

$1,200,000

$1,000,000

$800,000

$600,000
2021202020192018

2017 2018 2019 2020 2021

MEDIUM HOUSE PRICE $804,500 $765,300 $817,000 $875,800 $1,211,600

YEARLY INCREASE +13.3% -4.8% +6.7% +7.2% +38.4%

MARKET  
GROWTH 

NUMBER  
OF SALES

MEDIUM 
HOUSE PRICE 

10%  
Eastern 
suburbs

50%  
Local

40%  
Bayside, 
inner city 
corridor

+38.4%

296

$1,211,600

-4.8%
+6.7% +7.2%

+38.4%
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PERFORMANCE OVER THE LAST 5 YEARS

FRANKSTON

$800,000

$700,000

$600,000

$500,000

$400,000

2017 2018 2019 2020 2021

MEDIUM HOUSE PRICE $616,000 $553,000 $593,800 $633,100 $795,300

YEARLY INCREASE +25.4% -10.2% +7.3% +6.6% +25.6%

WHERE BUYERS  
ARE COMING FROM
First	home	buyers	and	investors	have	
driven	the	Frankston	market	over	the	
past 12 months.

MARKET 
GROWTH 

NUMBER 
OF SALES

MEDIUM 
HOUSE PRICE 

20% 
Other  
areas

50% 
Local

30% 
Bayside, 
inner city 
corridor

+25.6%

655

$795,300

HIGHLIGHTS
• The	Frankston	market	saw	significant

growth in 2021, fuelled by the out of area
buyers,	investors	and	developers	coming
back in force due to the extremely low
interest rates.

• Frankston started the year with a median
home price of $633,100 and broke through
the	$700,000	median	home	price	in	the
first	6	months	in	2021.	Frankston	continued
to	climb	during	the	new	financial	year	to
finish	2021	with	a	median	home	price	of
$795,300	–	up	an	amazing	25.6%	from	the
previous	year.

ANNUAL GROWTH

2021202020192018

-10.2%
+7.3%

+6.6%

+25.6%
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HIGHLIGHTS
• Langwarrin started the year with a 

median house price of $686,000 and by 
June	2021,	it	had	reached	an	impressive	
median	price	of	over	$800,000.	By	 
the end of the year, Langwarrin had  
a	median	price	of	$877,000	and	with	 
426 properties sold.

• The median price for an apartment, unit 
or	townhouse	was	$578,000,	an	increase	
of	24%	from	the	previous	year. WHERE BUYERS  

ARE COMING FROM
Family	buyers,	first	home	buyers,	
investors	and	retirees	have	fuelled	 
the Langwarrin market.

ANNUAL GROWTH

PERFORMANCE OVER THE LAST 5 YEARS

LANGWARRIN

$800,000

$900,000

$700,000

$600,000

$500,000

$400,000
2021202020192018

2017 2018 2019 2020 2021

MEDIUM HOUSE PRICE $588,000 $612,000 $611,000 $686,000 $877,000

YEARLY INCREASE +10.4% +3.9% -0.2% +10.9% +27.9%

MARKET  
GROWTH 

NUMBER  
OF SALES

MEDIUM 
HOUSE PRICE 

10%  
Other  
areas

60%  
Local

30%  
Bayside, 
inner city 
corridor

+27.9%

312

$877,000

+3.9% -0.2%
+10.9%

+27.9%
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VICTORIAN & NSW 
FAMILIES FLOCK  
TO QUEENSLAND 
AT FASTEST PACE 
IN 20 YEARS

Queensland’s status, as Australia’s 
population magnet, has been 
strengthened by the COVID-19 
pandemic with annual net interstate 
migration for the Sunshine State at 
its	highest	level	in	almost	20	years.

Although	overseas	migration	has	
fallen considerably after international 
borders were mostly closed in early 2020, 
lockdowns in NSW and Victoria took their 
toll on many southerners and they headed 
for	warmer	climates	and	a	relatively	COVID-
free existence.

Net interstate migration to Queensland 
in the year to June 2021, the most recent 
data	available	reached	30,939.	That	was	the	
largest annual increase since 35,498 was 
recorded in 2004. Extended lockdowns in 
Victoria	and	NSW	over	the	past	2	years	of	

the	COVID-19	pandemic	have	been	cited	as	
the primary reason for southerners packing 
up	and	moving	north.	

QUEENSLAND TO BE THE 
FASTEST GROWING STATE 
IN AUSTRALIA
There is no doubt the sheer number of 
people	moving	up	north	to	Queensland	
will	see	Queensland	being	the	most	vibrant	
state for economy growth for years to come. 

The	influx	up	north	will	no	doubt	see	a	
different speed economy, so it may mean 
the growth in Melbourne and Sydney 
contract whilst Queensland, as a state, will 
continue	to	increase	in	value.	It	is	simply	
a demand and supply equation with net 
migration	shifting	up	north,	even	if	interest	
rates	move	higher	–	Queensland	will	simply	
outperform other states. 

8



MANY CLIENTS WE  
HAVE SOLD FOR HAVE 
MOVED NORTH
On	a	personal	level,	when	discussing	future	
plans	and	the	motivation	of	selling	with	our	
clients,	we	have	witnessed	an	average	of	2	
out	of	every	10	are	considering	the	move	up	
to Queensland, which is simply astonishing. 

There	have	been	many	discussions	
around the frustrations with the Andrews’ 
Government,	but	this	wasn’t	the	sole	reason.	

The weather conditions in Victoria just seem 
to be getting worse by the year. Yes, we all 
understand Melbourne winters, but what has 
caused	many	to	consider	the	move	up	north	
is the extension of our Winter well and truly 
into the tail end of Spring. 

Typically, July and August are the coldest 
months in Melbourne and when it comes 
towards the tail end of August, many of 
us really enjoy the change to the Spring 
climate.	But	this	simply	hasn’t	occurred	over	
the past 3 years with wintery conditions 
continuing to blast not just into September 
but	also	into	October	and	early	November.	

Whilst	at	the	time	of	writing	we	have	had	
a fantastic Summer (albeit humid), this is 
a	strong	motivation	for	people	moving	up	
north and seeking a better lifestyle and 
climate	for	not	only	themselves	but	for	 
their family. 

Personally,	we	love	Queensland	and	can	
sometimes	get	quietly	envious	when	
we	have	these	discussions,	but	it	is	just	
astonishing	the	drive	up	north	over	the	 
last 12 to 15 months.
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PERFORMANCE OVER THE LAST 5 YEARS

SEAFORD

2017 2018 2019 2020 2021

MEDIUM HOUSE PRICE $703,000 $685,000 $705,000 $720,000 $853,000

YEARLY INCREASE +13.2% -2.6% +2.8% +2.1% +18.5%

WHERE BUYERS  
ARE COMING FROM
A	lot	of	young	families	and	investors	
are	moving	to	Seaford.

MARKET 
GROWTH 

NUMBER 
OF SALES

MEDIUM 
HOUSE PRICE 

50% 
Local

50% 
Inner city, 
CBD

+18.5%

271

$853,000

HIGHLIGHTS
• The	Seaford	market	has	seen	significant

growth in 2021, fuelled by out of area
buyers,	local	first	home	buyers	and	families
moving	from	the	bayside	suburbs	such	as
Moorabbin, Bentleigh and Cheltenham.

• Seaford started the year with a median
home	price	of	$720,000	and	broke	through
the $800,000 median home price within
the	first	5	months	in	2021.	Seaford	property
prices	continued	to	improve	in	the	second
half	of	2021,	finishing	2021	with	a	median
home price of $853,000, an increase of
+18.5%	from	the	previous	year.

ANNUAL GROWTH
$900,000

$800,000

$700,000

$600,000
2021202020192018

-2.6%
+2.8% +2.1%

+18.5%
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PERFORMANCE OVER THE LAST 5 YEARS

MORNINGTON

2017 2018 2019 2020 2021

MEDIUM HOUSE PRICE $748,700 $787,400 $786,200 $880,800 $1,081,800

YEARLY INCREASE +10.4% +4.9% -0.2% +10.7% +22.8%

HIGHLIGHTS
• The Mornington market continued to

accelerate in 2021 following a strong
performance on the backend of 2020.

• After starting the year with a median
home price of $880,800, Mornington
surged past the $1,000,000 median
home price mark in May 2021. Mornington
finished	2021	with	a	median	home	price
of	$1,081,800,	up	+22.8%.

• Mornington	over	the	past	2	years	has
increased	by	37.6%,	which	demonstrates
the	strong	demand	in	the	area	since	Covid.

ANNUAL GROWTH
$1,200,000

$1,000,000

$800,000

$600,000
2021202020192018

+4.9% -0.2%

+10.7%

+22.8%

WHERE BUYERS  
ARE COMING FROM
A lot of local families and retiree buyers 
moving	to	Mornington.	Investors	have	
also shown interest in the area.

MARKET 
GROWTH 

NUMBER 
OF SALES

MEDIUM 
HOUSE PRICE 

10% 
Other  
areas

60% 
Local

30% 
Bayside, 
inner city 
corridor

+22.8%

487

$1,081,800
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Since	COVID-19	arrived	and	changed	
our world two years ago, the threat 
to worldwide economies’ slowdown, 
recession or a possible depression 
forced central banks worldwide to 
step in and did they step in!?

Central	banks	worldwide	were	obviously	
worried of a major slowdown in the 
economies and reacted in two prominent 
ways; they lowered interest rates to almost 
0%	and	fuelled	the	economy	with	money,	
which	is	known	by	many	as	Quantitative	
Easing	or	Money	Printing.	

There	is	a	specific	way	on	how	central	
banks	conduct	the	Quantitative	Easing	
Programs	through	the	bond	market	and	
driving	bond	yields	lower,	but	for	now,	let’s	
keep it nice and easy – money printing. 

So the fear with COVID-19 and the potential 
damage to the economy saw central banks 
worldwide	slam	the	rates	to	historic	levels	
and not only this, fuelled the economy 
with	money	that	we	have	never	witnessed	
before. Now there’s a growing problem and 
that’s	inflation.	

12
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CHEAP MONEY LEADS TO INFLATIONARY ASSET 
PRICES AND INFLATIONARY CONSUMER PRICES
So with the historic low interest rates and 
the amount of money that has fuelled the 
system,	this	has	led	to	inflationary-driven	
asset	prices.	Not	only	have	we	witnessed	
this	in	real	estate,	we	have	seen	other	
asset classes such as equities (shares), 
commodities and the cypto market expand 
dramatically	over	the	last	18	months.	

Inflationary-driven	asset	prices	can	be	
dangerous and when the music starts to 
soften,	a	potential	bubble	can	lead	to	first,	
a consolidation, and then prices slowly 
move	their	way	back	down	to	normal	 
levels	(i.e.	downward	pressure).	

Notwithstanding, this has also led to 
inflationary	consumer	prices	and	what	we	
pay	for	goods	and	services.	In	America,	
inflation	for	December	2020	was	at	7%,	 

the	highest	level	since	1982;	UK	are	at	historic	
highs;	and	here	in	Australia,	we	are	at	3.5%	
and	at	the	highest	level	for	many	years.	

The	natural	inflation	targets	central	banks	
want	to	see	is	a	range	of	2%,	a	maximum	
3%	annually.	With	these	levels	expanding	
rapidly,	central	banks	have	to	step	in	and	
increase interest rates. 

There are now reports from central banks 
that the lift in rates is to occur in 2022 and 
will start between March and May. Since 
these	discussions	have	occurred,	we	have	
already seen a major sell-off in risk assets, 
equities and the cypto market with some 
high performing assets down minus  
40-60%	already	with	the	main	broader
equity	indices	down	minus	10-15%.
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CONSOLIDATION TO POTENTIAL 
DOWNWARD PRESSURE 
With	inflation	now	a	major	issue	with	all	
of this money printing and low interest 
rates,	the	central	banks	have	indicated	
that	interest	rates	are	to	be	moved	higher.	
In terms of real estate, this will no doubt 
reduce	the	level	of	demand	as	buyers	will	
not be able to borrow or afford as much as 
they	were	able	to	over	the	last	18	months.	

It is certainly going to be an interesting 
ride in 2022 – to see how the central banks 
control	inflation	and	how	much	will	they	
need to raise interest rates. One would 
expect a consolidation in housing (which 
has already started) to some potential 
downward pressure. Time will tell and we 
will certainly keep an eye on the Federal 
Reserve	and	the	RBA	here	in	Australia.	
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IMPACT REALTY GROUP 
2021 RESULTS

$555m
Total sales value 
last 12 months

479
Properties sold 
last 12 months

No. 1 Company
for sold properties  
in Mount Eliza and  
Frankston South.

Top 5 Agency
for sold properties 

in Frankston and Langwarrin 
in just one year.

Top 3 Agency
for sold properties  
in Mornington and  

Mount Martha.

Top 3 Agency
 for sold properties  

in Skye and  
Carrum Downs.

The fastest real estate company  
on the Mornington Peninsula.
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BUYERS’ AGENT 
DOOR KNOCKING 
OR WRITING 
LETTERS – WHY 
THIS IS EXTREMELY 
ALARMING! 

Over	the	last	15	months,	as	you	know,	we	have	
experienced	a	high	level	of	demand	from	
buyers	looking	to	move	into	the	area	and	in	
particular,	buyers	that	have	streamed	down	
from the bayside and inner-city corridors.

With	the	strong	level	of	demand	from	
buyers since COVID-19 came at us, many 
of these buyers were simply out-bid on 
many properties and were getting highly 
frustrated in securing a home.  

What has now happened is the increase 
in	buyers	writing	specific	letters	directly	to	
an owner or they are now paying a buyer’s 
agent	to	work	for	them	to	find	a	home.	

We cannot stress how alarming this is and 
personally,	we	have	witnessed	a	number	
of owners sell their home for $150,000 to 
$200,000 less directly to either a buyer  
or through a buyer’s agent. 

Mount Eliza and top-end Frankston South 
have	seen	a	large	increase	in	this	activity	
and unfortunately, there are many examples 
where this has been extremely costly.  

BUYERS’ AGENTS ARE 
PAID BY THE BUYER!
What we want you to understand is 
that the buyer or their buyer’s agent are 
contacting owners personally/directly  
as they want to secure your home at the 
‘lowest possible price’. A buyer’s agent is 
paid directly by the buyer and whilst you 
may	think	you	are	saving	on	agent	fees	
selling directly, this has cost many owners 
significantly	over	the	last	12	months.	

As a selling agent, we are employed by the 
owner to extract the highest price possible. 
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Now think about the buyer and their buyer’s 
agent – their job is to get your home for  
the lowest price for their client, the buyer.  
It is quite sad to hear that this is happening 
so often.

IF YOU WOULD LIKE 
TO SELL QUIETLY OR 
OTHERWISE KNOWN 
AS ‘OFF-MARKET’
As	an	agent,	we	not	only	have	buyers’	agents	
on	our	database,	we	have	a	large	database	of	
other buyers looking to purchase as well. 

We personally understand why some 
owners	would	like	to	sell	privately	–	we	have	
personally	sold	15	properties	via	our	off-
market	process	over	the	last	12	months.	

What	we	can	still	achieve	is	competition.	On	
numerous	occasions,	we	still	have	achieved	
competition as your home will not only be 
sent out to the buyers’ agents and their 
clients, but all of the additional buyers that 
are on our database that are still looking! 

Remember, we are employed and paid by 
homeowners and therefore, our number 
one priority is to maximise price. Whilst on 
the	flip	side,	a	buyer	or	his/her	buyer	agent	
are reaching out to owners directly to buy 
for the lowest price possible for their client. 

Our	advice	would	be	to	be	extremely	
careful	of	buyer’s	agent	direct	activity	as	
you	may	be	thinking	you	are	saving	on	
agent selling fees, but the reality is – you 
most likely will be underselling your 
property. 
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2021 SOLD PROPERTIES

100 Mountain View Road 
Mount Eliza
CONTACT AGENT

133 Wooralla Drive
Mount Eliza
SOLD $2,100,000

11 Alicudi Avenue
Frankston South
SOLD $2,100,000

11 St Ives Avenue
Frankston South
SOLD $1,620,013

1/20 Walkers Road 
Mount Eliza
SOLD $1,520,000

5 Wiringa Crescent 
Mount Eliza
SOLD $1,305,000

22 Ithaca Road
Frankston South
CONTACT AGENT

27 Dunstan Street
Frankston South
CONTACT AGENT

89 Winona Road 
Mount Eliza
CONTACT AGENT

7 Tower Road
Mount Eliza
SOLD $1,570,000

73 Lawson Avenue
Frankston South
SOLD $1,400,000

9 The Strand
Frankston South
CONTACT AGENT

A SELECTION OF SOLD HIGHLIGHTS
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11 Francesca Court
Frankston
SOLD $970,000

2/9 Beaconsfield Avenue 
Frankston
SOLD $759,000

19 Sunnyvale Drive
Langwarrin
SOLD $990,000

7/308 Frankston-Dandenong 
Road, Seaford
SOLD $516,000

32 Nolan Street
Frankston
CONTACT AGENT

18 Cedar Street
Langwarrin
SOLD $880,000

3/14 Duncan Avenue 
Seaford
SOLD $810,000

10 Elisdon Drive
Seaford
SOLD $975,000

3 Gordon Avenue
Frankston
CONTACT AGENT

1 Collina Court
Langwarrin
SOLD $1,316,000

16 Collina Court
Langwarrin
SOLD $1,142,500

21 Taldra Crescent
Seaford
SOLD $830,000
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Mount Eliza & Frankston Offices

Kyle Reid
Property Consultant 

Giulia Ciciotti
Licensed Estate 

Agent 

Ben Cadd
Property Consultant

James Merchan
Director | Licensed  

Estate Agent | BBUS

Nicky Johnstone
Property Consultant

Ronnie Kenrick
Property Consultant

Deb Merchan
Director | Campaign 

Manager

Nikki Nadstazik
Property Consultant

Irina Levit
EA to Callum  
MacPherson

Callum MacPherson
Director | Licensed  

Estate Agent

Karen Dennis
Property Consultant

Alexi Pittas
Administrator |  

Sales Coordinator

Nicola Sutherland
Operations Manager

Adam Hanley
Licensed Estate 

Agent

Briely Kennedy
Property Consultant

John Merchan
Licensed Estate 

Agent

OUR TEAM
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Mornington
37A Bentons Square  
Shopping Centre
5924 0073

Dromana
Shop 6 Dromana Hub  
Shopping Centre

Carrum Downs
F5 & F6, 317 Ballarto Road
9783 0002

Mount Eliza
2/70 Mountain View Road
9787 7308

Mount Eliza 
Village
55 Mount Eliza Way
9787 7308  
COMING SOON

Frankston
1/30 Foot Street
9787 7308

OUR OFFICES
Our	network	of	offices	are	strategically	positioned	
to maximise the opportunity to connect with local 
and out of area buyers, while gaining as much 
digital reach, drawing buyers to the area.
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Providing you with beneficial insights 
into today’s real estate market.

We hope you have enjoyed reading our  
2021 Market Report and relevant articles.

IMPACTREALTYGROUP.COM.AU

Mount Eliza

2/70 Mountain View Road

Mount Eliza Village

55 Mount Eliza Way

9787 7308

Frankston

1/30 Foot Street

If you require any further advice at this stage, 
please contact Karen Dennis on 0429 074 774 or 

Kyle Reid on 0406 691 300, or visit our website to 
book an appraisal.




